renovation: gardens
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Rentalfriendly
gardens

Experienced investors focus on making gardens user-friendly,
low maintenance and attractive. By Carolyn Brooke
In a perfect world rental properties
probably wouldn’t have gardens … Imagine
it, no messy-looking grass to scare off good
tenants, no concealed rubbish to deal with
when bad tenants vacate and best of all,
no ongoing garden maintenance to worry
about. But the reality of course, is we live
in a country largely fixed on a quarter-acre
dream, whether you own a home or not.
Planting, weeding, pruning, mowing
and watering – you don’t have to be an
expert gardener to know a garden can be
hard work. But with a bit of planning and
some initial elbow grease, it doesn’t have to
be. Your best bet will always be getting the
garden right, right at the beginning.

Weed matting and bark
New Zealand natives are a
safe bet for an attractive
and easy-care garden

Trust a Resene Eco.Decorator
to do your job just right
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All newly-established gardens will look
good for the first week or so, but it doesn’t
take long for those pesky green shoots to
start rearing their heads. If left alone, your

once manicured masterpiece will be full
of weeds and looks messy in no time. So
one of the most important things when
it comes to a low-maintenance garden
is weed matting. It helps prevent weeds
coming through and also reduces watering
needs by keeping moisture in the ground
longer. Mulching is another way to improve
moisture and slow weed growth.

Ground cover
Ground cover plants help keep weeds down
and look good too. Native New Zealand
varieties are often a safe bet and are more
likely to suit New Zealand conditions.
Flowering varieties add a nice touch. Talk
to your local garden centre about the
types of ground cover best suited to your
property, considering aspects like soil,
climate, erosion, shade, sun and water.
Gravel or rocks can be another form of
ground cover.

When it comes to decorating, you need the right painter as well as
the right paint. Now you can choose the services of an approved
Resene Eco.Decorator to complete your decorating projects with the
confidence that the paintwork will be as good as the paint.

Plants
Once again New Zealand native varieties
are generally a good option. Keep
plantings simple and use only a small
variety of plants that have year-round
foliage – a bit of colour always looks
nice. Choose evergreen shrubs and avoid
high-maintenance annuals or deciduous
plants to reduce leaf fall. Shrubs like hebes
look attractive while most pittosporums
are tough and adaptable to a wide range
of situations and soils. There are many
different foliage forms and colours to
choose from. The lemonwood tree with
its pleasant lemony smell is a popular
pittosporum. Fast growing pittosporums
can be used for shelter, privacy or hedging.
Talk to your local garden centre about sun,
shade, shelter, drainage and exposure for
the plants, selecting plants suited to the
climate will reduce water requirements.
Avoid plants that cause hay fever or allergic

www.resene.co.nz/ecodecorator

www.propertyinvestor.co.nz

//

NZ property investor

39

legal matters
liza fry-irvine

renovation: gardens

Fences
A new or freshly painted fence gives a
property a whole new look. Shop around
for a competitive quote or consider building
a fence yourself if it needs replacing. For
picket fences, perhaps only the pickets
need replacing. You’ll then just need to get
to work with some timber, acrylic-exterior
paint and nails.

Paving stones
Citrus trees are popular
and low-maintenance

reactions. Don’t plant hard up against a
house as it can wear at exterior cladding.

Trimming

Regular but quick mows
are much easier

Between
tenancies is the
perfect time to do
work outside
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Large paving stones can be bought from
most hardware stores and landscape
suppliers. Placing them in areas near
letterboxes, outdoor taps and sheds will
not only make life easier for tenants but
will protect your lawn during the wetter
months.

When it comes to keeping hedges and trees
trimmed, it is often unrealistic to have high
expectations of tenants. After all, trimming
generally requires ladders and extra
effort to reach high places. Tenants won’t
necessary know how to trim properly and
you don’t want plants damaged. Perhaps
allow (either time or money) for occasional
tree trimming and pruning, not only for
upkeep but to let more sunlight into your
property, reducing damp and moisture.

Driveways and paths

Lawns

Planting a couple of fruit trees and herbs is
never a bad idea, not only will this appeal
to tenants but also to potential home
owners if you decide to sell down the track.
Citrus like lemon trees are a great start,
once established they’ll probably just need
a quick prune every now and then. Why
not restock your lemon supplies each time
you do a flat inspection? A hardy and easy
growing herb like rosemary is very useful in
cooking and has a pleasant smell, plant it
near doors and drive ways.
Investing in a low-maintenance,
attractive garden will help to attract
long-term tenants, reduce ongoing time
involvement and will increase both
achievable rents and market values.
If you have a tenant vacating soon then
remember the time between tenancies is
a perfect chance to do work outside. Also,
with the ground softer from a bit of rain and
some sunny weather still lingering around,
it’s a great time to get to work now.

As most homeowners know, creating a lush
lawn is difficult. Seeding, hungry birds,
watering and then there’s the ongoing
weeds. But a nice lawn is bound to add
value, both to market and rental prices.
It’s important to note that not all grass
types are the same. Use the wrong seed
and you could end up with a lawn full of
clover. Kikuya is a hard-wearing and often
easy-growing variety. Once the lawn is
established, it needs to be regularly mowed
but unfortunately (and despite Tenancy
Agreement terms) not all tenants can be
relied on to keep this up. Perhaps build the
cost of lawns into rent and either mow it
yourself or pay someone else. Investment
in the establishment and the maintenance
of lawns is always worth it. Remember,
regular but quick mows are much easier
than huge garden clean ups (also long grass
conceals rubbish and all sorts of other
nasties, not to mention attracting rodents).

Concrete work is expensive and generally
something you want to avoid if possible.
If the concrete looks messy from mould,
cracks or marks, then first try water
blasting and see how it comes up. Using
concrete stain can also make it look tidier.
Talk to your local paint supplier and ensure
the correct paint is used and the concrete is
prepared properly.

Extras

UNIT SALES:
WHAT YOU NEED TO KNOW
Liza Fry-Irvine outlines the need-to-know essentials for vendors and buyers of units
To disclose or not to disclose, is there
really a question?
Whether you are an experienced
apartment trader or a first-time owner of
unit title property, the disclosure regime
under the Unit Titles Act 2010 (UTA)
requires careful consideration when buying
or selling unit title properties. The UTA
will soon be coming in to its third year;
the new disclosure regime is mandatory so
there really is no question over whether you
need to comply. Non-compliance has some
nasty consequences, particular for a vendor.

What vendors must know
If you are selling a unit under the UTA you
must provide a “pre-contract disclosure
statement” (PCDS) to the buyer before they
sign the agreement. Your body corporate
(BC) manger will usually prepare this
for you, or your solicitor, and you pay for
the cost for this. The statement covers
basic information on levies, BC bank
accounts, maintenance and details of any
weathertightness claims.
The PCDS is mandatory so the vendor
must supply it. The standard REINZ/
ADLSi Agreement for Sale and Purchase
also includes this requirement. When a
developer is selling off the plans much of
the information in the PCDS is not known
at that time. The developer can still supply
the PCDS but they should reissue it when
new information comes to hand.
The nasty consequences for the vendor
revolve around the “pre-settlement
disclosure statement” PSDS. The vendor
must give the purchaser a PSDC on
or before the fifth working day before
settlement. The problem is if it’s not given

on time the purchaser can cancel the
agreement. If the purchaser doesn’t want
to cancel they can give the vendor a second
chance and move settlement back to give
the vendor time to comply.
There is one other hook that can catch
vendors out when it comes to getting the
PSDC from the BC manager. The BC can
refuse to give you the PSDS if you have
not paid your levies. Usually if they are
outstanding levies they will be paid on
settlement from the sale proceeds. However
your BC does not have to accept this, and it
can make you pay them before settlement
from you own funds.
So vendors should provide both the
PCDS and PSDS on time, and be up-todate with levies.

What buyers must know
Unit title properties are one of the more
complex types of property ownership
and the new disclosure regime under the
UTA has been designed to help educate
purchasers. Both the PCDS and PSDS
contain important information for a
purchaser.
The only downside is if the purchaser
is not happy with the PSDS they cannot
cancel the agreement; this right only
applies if it was not delivered on time.
The purchaser can also request an
“additional disclosure statement” after the
agreement is signed but within certain
time frames. This includes information
on BC expenses, maintenance and service
contracts, leases and the long-term
maintenance plan (among other things).
It looks like an attractive package but the
purchaser must pay for it. For this reason it

is often ignored. Plus the purchaser has no
rights to cancel the contract if they are not
happy with its contents.
The purchaser’s key weapon is the right
to cancel or delay settlement if the PSDS is
not supplied on time. There is no penalty

Non-compliance has some
nasty consequences,
particular for a vendor
on the vendor if the PCDS is not supplied,
but this is no reason for it to be withheld.
The purchaser should insist on receiving it
before the agreement is signed.
Neither the PCDS or the PSDS contain
a copy of the BC operational rules. Every
purchaser should insist on getting a copy
of these before they sign an agreement don’t overlook the BC operation rules even
though they fall outside the disclose regime.
So for purchasers, read the PCDS and
PSDS, ask for a copy of the operational
rules, and ensure you understand them all.
The solicitors for both the vendor
and purchaser will be able to provide
further information and assistance with
the disclosure regime and other unit title
matters. It is never too early to contact
them for advice when you start down the
buying or selling path.
To disclose or not to disclose, there
really is no question.
Liza Fry-Irvine is an Associate at Pidgeon
Law specialising in property law, in
particular unit title and body corporate
matters.
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